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Motivation



The negotiations typically follow
this basic procedure

1. Initiation.

2. Confirmation.

3. Responsiveness.

4. Periodicity.

5. Attention.

6. Сo-creative communication.



✔ Position ;

✔ Touch ;

✔ Pressure ;

✔ Movement;

✔ Muscle tension.

The point of view of tactile 
language 



Child 

 Svetlana, 10 years old;

 Congenital blind;

 Premature birth;

 Adopted at the age 7 years.



Video
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Daria Salnikova

darya.salnikova@mail.ru


